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// I N T R O

MY PROMISE 
TO YOU  

Over the years, I have developed 

a voice in an overcrowded 

industry and built a life I love. 

I have launched 3 successful 

businesses that have had a huge 

impact on the wellness industry 

and created a personal platform 

that allows me to share my own 

personal message to thousands. 
 

Through the ALT/Healthy magazine, events + the podcast, I work 

with experts every day to help them share their incredible wellness 

messages, to help their voice and impact go further. Through my 

own personal coaching in the industry, I built up a platform to where 

I could share my own message, work with incredible brands, launch 

programmes and have an impact. Now, I am deeply grateful with 

my 1:1 business coaching to be able to champion individuals like 

yourself, to help you build your own influence, your own voice, your 

own life you love and make your own dent in the industry. You see 

the truth is, being a person with a voice in any industry, isn’t always 

about how many people you reach – in fact it usually isn’t at all…
. 
 



// I N T R O

MY PROMISE 
TO YOU  

The tips + tricks within this e-book are the key tools I believe have 

played a huge role on my success in the wellness industry throughout 

my 10 year’s experience. It is my promise to you that these proven 

tips will help you have a voice, be seen, make an impact and gain 

respect in an industry that has so much room for more people 

who want to use their power of influence to improve the world.

Whether your looking to reach thousands, launch a book, propel 

your business message into the limelight or launch a hugely 

successful brand, my hope 

is that you use this space to 

help you switch on your light, 

dial up your self-worth, be 

seen, get more clients, make 

sales and impact the world. 

With Love 
Becki xx   



1.
RE-DEFINE 

INFLUENCE,
UNDERSTAND 

IMPACT 

WWW.BECKIRABIN.COM
@beckirabin



// I N T R O

1. RE-DEFINE 
INFLUENCE,
UNDERSTAND 
IMPACT
There has never been a more prolific time to be a person of influence, 

someone with a voice. The digital advances of today have changed our 

world as we know it. We live in a world defined by our Instagram bio, 

our number of likes and the amount of people who shared our latest 

post - but do we really know what it is to influence and make impact?

The most successful people are those who have a trusted voice , those 

are the ones that will make an impact in a big way amongst people. For 

me influence isn’t about the number of people you reach by numbers, 

not without purpose anyway. Influence isn’t about the number of 

people you speak to - Influence is about the number of people you 

can touch, help and can connect with in a real, genuine, trusted and 

high-valued manner. A key person of influence is respected, someone 

who is high valued, makes genuine connections and gets results. 



If you want to make impact and build 

influence, then the key is to chase 

quality not quantity, chase real time 

connections, chase trusted, loyal 

followers, chase finding a message so 

good – people want to come to you. 

Chase a position that means you aren’t 

chasing, but are being chased. We 

make impact by building up our own 

personal message not everyone else’s. 

So if you really want to make an impact, 

then seek to create real value, share 

real messages, make real relationships.

“HAVING 
INFLUENCE 
ISN’T    ABOUT 
THE NUMBER 
YOU REACH, 
BUT THE 
NUMBER
YOU TOUCH, 
IN A REAL, 
GENUINE + 
TRUSTED 
MANNER”



Questions and cues

Throughout this download you will be given cue questions to hep you start 

shape your IMPACT journey. They will get you working out what you love 

and where you can spend more time in your business to make more impact. 

Use them as a guide to help you map out how you can share your business 

and make small changes with big differences. 

If you have any questions, please feel free to pop me an email on 

becki@alternativelyhealthy.co.uk 

With Love 
Becki xx

www.beckirabin.com



2.
GET CLEAR 

ABOUT YOUR 
MESSAGE/
PURPOSE
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“ ONES 
PERSONAL 
LEGEND IS 
WHAT YOU 
HAVE ALWAYS 
WANTED TO
ACCOMPLISH.”
Paul Coelho, The Alchemist 

Those who make an impact know exactly what they want to do, what 

they offer and how they are different. They are the people who light up 

when people ask them who they are and what they do for a living and 

are beyond passionate and clear when they explain it. Why? Because 

they are working for a purpose. 

The thing most people get wrong when chasing impact and influence is 

chasing the destination and what they think they want - the numbers, 

the externals. We can be clear about what we want of course ,whether 

it be a published book, more clients, or owning our own studio – but 

what we want isn’t the destination, it isn’t the chase, finding our 

purpose and being completely sure about our message, is.

2. GET CLEAR ABOUT WHO YOU ARE AND WHAT 
YOUR PURPOSE/MESSAGE IS.



Those who don’t make impact or get heard are those who are unsure 

what their purpose is, what they offer or even who they are. If you 

don’t know who you are or what you want, how will your audience, 

your clients yand your peers? How will you be recommended by others 

for work? How will you be trusted by your customers for purchase. 

The key to your success is to get clear about who you are and what 

your message is, a message that will stay with you the whole journey.  

Knowing exactly WHY you started this, why you deserve to be seen. 

Let the message be personal to you and your vision and what you are 

genuinely passionate about. Social media presence or numbers on 

your mailing list, those platforms and products spread your message 

further, but they can only go so far if you message isn’t good enough.

When identifying who you are and what your message is, be authentic 

and don’t be afraid to be niche. There are people who own big spaces, 

but most of them started with a small town before they owned the 

whole land. Making an impact and being a key voice in a specific area 

with a specific message will attract people, brands, revenue and clients 

in that area. The niche you claim is the space where people can find 

you, where people know to promote you. Be brave enough to firmly 

cement yourself in a space and claim it as your own. No matter how 

different it is.

THE HOW?



2. GETTING 
CLEAR 
ABOUT YOUR 
MESSAGE

  What do you feel passionately about?
  What are you an expert in?
  What can you do/offer that no one else can?
  What makes you feel good inside when you
  are talking about it?
  What comes really easily to you and doesn’t
  feel like work?
  Where is there a space you can move in to
  and own?
  What do you do really well that feels easy
  and natural?



3.
KNOW THAT 

FAILURE 
DOES NOT

EXIST  
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People who are well regarded in their industry and seen as key players 

are those who aren’t afraid to be seen, judged or fail. They know that 

failure doesn’t exist and instead see that failure is when you don’t do. 

Every step has purpose, every obstacle is a lesson and every person is a 

teacher – if you chose to see it that way. 

People who stay in in comfort zones because it is ‘safer’ there will 

never make a true impact. To understand what we class as failure, we 

need to get clear about measuring what you class as ‘success’

Failure does not exist when you have the right goals to your work.

It doesn’t matter how many people like your work – as long as you 

like your work. It doesn’t matter how many people engage with your 

message or see it – what matters is that someone does.

3. FAILURE 
DOES NOT 
EXIST 

“WHAT OTHER PEOPLE THINK OF YOU, DOES NOT 
DEFINE YOU”  - BECKI RABIN 



What other people think of you does not 

define who you are. Often, those who 

pass judgement are insecure in their own 

practice. When you stop worrying what 

others may say or how they may react 

– you start thinking about what YOU 

WANT, what makes YOU happy. Then 

suddenly the fear goes. Those are the 

people who have influence, the ones who 

are fearless in the pursuit of spreading 

their message and owning their space.

If being seen and heard in a space is what 

you are after, then get comfortable with 

being seen. Don’t shy away and hide  your 

message, share it as much as you can 

to whoever you can, wherever you can!

What would life look 
like for you if you knew 
absolutely no one would 
judge you?

What would life feel like 
for you if you were doing 
everything you loved?

What would it feel like 
to have no worry of what 
others may think of you?

What would you do if 
you believed in your 
super powers more than 
anything?



4.
GET 

GENUINELY 
CONNECTED
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The key to your influence, is how well connected you are. Who do you 

know? Who can vouch for you, how have you helped them?  This will be 

your power. The more genuine connections you make, with people that 

trust, respect and value you, the more you will be able to make an impact. 

Genuine connections are those that go beyond the ‘like’ on Instagram 

or the comment that says ‘yaaasss queen’ – genuine connections are 

those that you have built up over time, proved your value, shown your 

passion and continued to nurture. These connections don’t come over 

night,  these connections come from getting out there in the world  

and spending time with those  you can learn from, be 
inspired by and connect with on a 
real, authentic level.

4. GET CONNECTED.



Who are you inspired by?
Who can you learn from and reach out to?
How can you collaborate with others?
Do you ask questions?
Where could you listen more?
How can you reach out to more people in an 
authentic way?

Go to as many events, workshops and places you can in your space. 

Every person you meet is valuable and will be valuable at some point 

in your journey. Nothing and no meeting is wasted. Be the person that 

steps out from behind the laptop/phones.

GET OUT THERE .

GET INTERESTED.
Those who make impact observe successful people, they listen 10x 

more then they speak, they get to know people on a genuine level so 

that they can know what makes them excited, what they want and 

how they like. so that when they do speak, it has value.The moment 

you become a person that gives people what they genuinely want in a 
genuine way, is the moment people want more of you.

COLLABORATE.

Those who know that there is enough room in this world for everyone 

are the ones who succeed. Build other people up, share their message, 

team up with them and connect your purposes. 

4. GET CONNECTED.



5.
BE PREPARED 

TO EVOLVE
ADAPT AND 

GROW
  



“ EVOLVE AS
THE GAME 
DOES. TRUST THE 
FLOW
EMBRACE THE 
GROW”

 Those who stay successful, evolve as the game does. Truth is, this 

world moves so quickly and those who get stuck in comfort, sadly 

stay stuck. What we want must be a moving target, be ready to 

change your business and grow where it goes at any point. 5 years ago 

products were only available through retail, now they are available at 

the recognition of your face on your mobile phone. You may start out 

as one thing and evolve into something completely different within 2 

weeks, go with it, evolve with it – trust it. Trust that each step is the 

next and know that if we can’t let go of the things that worked last 

week, we will fail to see the opportunities of tomorrow.

Take each step as a learning curve, if you want to make impact in your 

industry then know that the very fact that what we do isn’t a fixed 

thing is the best part. Everything makes sense and leads you to your 

next step. Trust the flow, embrace the grow.



6.
BE A 

GAME 
CHANGER
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Where do you differ from others?
What is your USP?
What can you do no one else can?
Where can you make an impact?
Where can you take an idea and change it 
slightly?
What aren’t people doing?
What is unique about your message?

 This is what you came here to do no? Change the game? Have a voice, 

make an impact, touch lives, be successful? Well if that’s the case, be 

someone who strives to re-define the game a little. Where can you go 

no one else has? You don’t have to reinvent the wheel as such but at 

least be unique about the shape of the wheel. 

Create work, experiences, conversations don’t be shown them. Be the 

first to make the move, even if it doesn’t make sense to people yet. 

Those that make genuine impact are those who are excited by being 

the innovator in their field. They are the change makers, the people 

who make things happen the people who others want to learn from 

and be around. 



7.
GET CREDIBLE 

IN YOUR
FIELD
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Whatever your niche, your message, your product – become an expert 

in it. Become someone that knows all the answers, that way people 

will want to hear from you –they will NEED to hear from you. Every 

book read it, every qualification, get it – every workshop – go to it. 

This is the problem when people try to do the ‘everything’ thing, this 

is why those people get stuck. They can’t possibly know all there is 

to know about EVERYTHING, no one can! Those who succeed and 

make the most impact are the people who own their field/niche and 

know everything there is to know about it, the good the bad the ugly. 

There will always be more that can be learned but if you are someone 

who knows a lot about one thing, a lot of people are going

 to want to know  you. That is when answers come easy, that is when you 

come across most authentic, that is how you get genuine customers and 

buy in, because they see your worth – because it is impossible to miss it.



8.
LOVE 
YOUR
WORK 
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“Your work is going to fill up a large part of your life, 
and the only way to truly be satisfied is to do what you 
believe is great work and the only way to do great work 
is to love what you do, if you haven’t found it yet, keep 
looking - like all matters of the heart you will know when 
you have found it” , Steve Jobs 

If that quote alone doesn’t sum it up, I don’t know what else will. You 

cannot make a change, have impact or be seen unless you love what 

you do right through to the core. You must love what you do so much 

that every time you wonder why you do it, the love keeps you going. 

When you are genuinely in love with what you do, other people will be 

too. They too will be caught up in your love for your work. They too will 

be enticed by your passion; they will get so caught up they will want to 

buy from you and learn from you.

When you love your work, it won’t feel like work, it will feel like play. 

It will feel like a game with some challenges instead of a hustle that’s 

exhausting. That’s when it’s no longer natural, that’s when it no longer 

comes across authentic and that’s when you lose the impact you make 

on others.

8. LOVE YOUR WORK.



When things are right and they come 

from a pure place of passion and love, 

they work. They come with ease, they 

don’t feel stressful. Like Steve Jobs 

said, like all matters of the heart you will 

know. You will know when it is right. 

Find what you love and stick with it, as 
soon as  something becomes a thing you  
no longer love, reasses the situation. 

Those who speak with love make impact, 
those who speak with love, make changes, 
those who speak with love, influence. 

EH

Do you love what you do 
to the core?

Do you wake up everyday 
wanting to work on your 
work?

Do you sound like you 
have passion when you 
are talking about your 
work?

Do others get excited 
about your work and 
you rmessage when you 
speak about it?

What parts of your 
business do you love 
most, can you do more of 
it?



9.
HAVE A 

PRODUCT 
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The most successful people know 

that actions speak louder than words. 

They know that in order to become 

a voice in their respective industry, 

they have to be more than a voice.  

They must follow through with 

products/services. This can be your 

services and time, tangible products or 

online offerings but the key is to offer 

your customer, audience and clients 

something of use to them. A product is 

merely an idea that has been packaged 

up into a way people can access it easily, 

regularly and in a way that works for them.

EH

WHAT PRODUCTS 
CAN YOU PROVIDE?

EVENTS
WEBINARS
PODCASTS
ONLINE PROGRAMMES
COACHING
SPEAKING 
FREE DOWNLOADS
NEWSLETTERS

9. CREATE A PRODUCT



WHAT ABOUT YOU?
What products do I currently offer?
What free products can I release that share my 
message?
How can I make revenue whilst not working?
How can I build a network of products?

Those who make the most impact offer multiple products at different 

cost levels with some offerings that are free. They create a network 

of products that although may be different, all promote the same 

message ( Remember how I said your message would play key 

throughout your entire journey? ) Create products that sell themselves, 

that have the capacity to spread – even if they are free at the start to 

grow YOUR MESSAGE. That way people will buy in to you and convert 

when you launch offerings that are of value. In order to have impact, 

we have to do exactly that – make a stamp on our industry with 

offerings, services and products. Not just words. 

Those who stay stuck with limited impact are those who do not have 
properties other than their voice, their numbers. Build a community, an 
ecosystem that revolves around your message and make your mark. 

9. CREATE A PRODUCT .



10.
VALUE

YOU
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“Hard work and 
dedication support your 
chances of success. 
Belief in the outcome  - 
ensures It”
-Wayne Dyer

The ultimate secret weapon a person with influence will have - belief in 

their abilities, their message  + their products. When people believe in 

themselves and value their message – so will others.

All of the above is irrelevant,  if you don’t believe in yourself first. You 

cannot make impact if you don’t believe you are worth it.  If YOU don’t 

believe you are good enough. If you don’t why would anyone else?

The best thing you can do is dial up your self worth and believe in your 

abilities so that everyone else can too.

VALUE YOU  .

INVEST IN YOU.
The most successful people in busienss value themselves enough 

to invest in themselfves. Whether it be investing in a mentor, a 

course, a coach, workshops or even spa treatments, give yourself the 

experiences you deserve to better yourself. The moment you value you 

enough to invest in yourslef, the moment others will invest in  you.. 



10
WAYS TO 

MAKE IMPACT
BE SEEN 

AND HAVE 
INFLUENCE. 
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